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Tough Times can be brought on by any number of factors: a down economy, Mother Nature, shiftsin
customers' needs, national tragedy--the list goes on and on. These types of changes can be extremely
disruptive, even paralyzing, when we're not prepared for them. While many see no other option than to "sit
tight" and "ride things out” when crisis strikes, true career professionals in selling understand that the only
way to deal with adversity isto meet it head-on. That's why a positive attitude and a proactive approach to
problem-solving are two of the most essential ingredients for successin selling--and why those who embrace
them not only to survive but thrive, even in the most difficult of circumstances. Now, in his latest book,
SELLING IN TOUGH TIMES, world-renowned selling expert Tom Hopkins puts his real-world , in-the-
trenches experience to work and shares his plan to reverse the momentum of tough times--and even
capitalize on them. With exercises to help you discover previously overlooked opportunities and eliminate
waste, along with out-of-the-box methods for recruiting new customers and key tips on how to solidify your
existing business, Hopkins gives you powerful ways to spur sales now and for years to come. Learn how to:

- Mineyour client list to generate new leads

- Keep--and reward--your current customers so that they're loyal for life.

- Reduce the sales resistance that plagues tough times with tactics that overcome consumers fears.
- Woo clients from your competition with 12 new strategies specially tailored for tough times.

Cycleswill come and go, but the principles of great selling and those who live by them stand firm. Find out
how you can achieve your maximum selling potential, whatever the business climate, in SELLING IN
TOUGH TIMES today.
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From reader reviews:
Richard Harden:

The book Selling in Tough Times: Secretsto Selling When No One |'s Buying can give more knowledge and
information about everything you want. So just why must we leave the great thing like abook Selling in
Tough Times: Secretsto Selling When No One Is Buying? A number of you have a different opinion about
guide. But one aim in which book can give many details for us. It is absolutely correct. Right now, try to
closer with your book. Knowledge or facts that you take for that, you may give for each other; you can share
al of these. Book Selling in Tough Times: Secrets to Selling When No One Is Buying has simple shape
however you know: it has great and massive function for you. Y ou can look the enormous world by available
and read aguide. So it is very wonderful.

Diane Welton:

The actual book Selling in Tough Times: Secretsto Selling When No One Is Buying has alot of information
on it. So when you read this book you can get alot of help. The book was written by the very famous author.
Tom makes some research prior to write this book. This specific book very easy to read you can find the
point easily after reading this book.

Elizabeth M aez:

Are you kind of occupied person, only have 10 or maybe 15 minute in your day time to upgrading your mind
proficiency or thinking skill even analytical thinking? Then you are receiving problem with the book as
compared to can satisfy your short time to read it because pretty much everything time you only find book
that need more time to be read. Selling in Tough Times: Secrets to Selling When No One Is Buying can be
your answer asit can be read by an individual who have those short spare time problems.

Brenda Luna:

A lot of people said that they feel uninterested when they reading a publication. They are directly felt the
item when they get a half regions of the book. Y ou can choose the actual book Selling in Tough Times:
Secrets to Selling When No One |s Buying to make your personal reading isinteresting. Y our personal skill
of reading skill is developing when you like reading. Try to choose straightforward book to make you enjoy
to read it and mingle the sensation about book and reading through especially. It isto beinitial opinion for
you to like to start abook and go through it. Beside that the reserve Selling in Tough Times: Secrets to
Selling When No One Is Buying can to be anewly purchased friend when you're really feel alone and
confuse using what must you're doing of the time.
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